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SECTION NAME QUESTION NUMBER QUESTION TITLE QUESTION WEIGHT RESPONSE OPTIONS Interface Americas, Inc.

- 1

* Please describe 
how your 
company can help 
offset the cost 
associated with 
AB2398 whether 
through discount, 
exchange, or 
recycling credits. 

16.67% -

“At the end of each of its fiscal quarters, Supplier will credit the Principal Procurement Agency or any other California 
Participating Public Agencies (as each capitalized term is defined in this RFP) purchasing under the Master Agreement 
and amount equal to the actual cost of California’s legally-mandated point-of-sale fee (“POSF”), up to $0.50 per square 
yard, following such agency’s final payment made to Supplier for the purchase of carpet during the preceding quarter, 
pursuant to AB1158, et seq., currently described herein: 
https://static1.squarespace.com/static/54d3a62be4b068e9347ca880/t/59bab9c74c0dbf2503161f8b/1505409480663/A
B+1158+Fact+Sheet+9.14.17.pdf.
 
POSF credits are eligible on sales of carpet, only, through purchase orders issued directly to Supplier or to Supplier’s 
affiliate, InterfaceSERVICES, Inc.  POSF credits will not be given by Supplier on sales of carpet through purchase orders 
issued to 3rd party sub-contractors or independent flooring dealers.  Should other states pass similar extended producer 
responsibility legislation during the term of this contract, establishing statewide carpet recycling programs (including but 
not limited to Minnesota, Illinois, Maine, and New York), Supplier may extend, in its sole discretion, similar credits to 
Participating Public Agencies within such states but only to the extent any legally-mandated point-of-sale or other similar 
fees that are then required by law.”

- 2

* Please outline 
rebate or volume 
incentives you are 
willing to provide 
the University. 

16.67% - Discounts are available for large projects managed by Supplier’s affiliate, InterfaceSERVICES.

- 3

* Please indicate 
your preferred 
invoice delivery 
method. 

16.67%

Electronic Invoice via 
Transcepta; cXML; EDI; 
Traditional Invoice in 
Paper or Email Format

EDI

- 4

* Please indicate 
your preferred 
payment and 
settlement terms

16.67%

Preferred - Payment 
Plus (Virtual Credit 
Card) Net Due; ACH 
2%10 Net 30; ACH 
1%10 Net 45; ACH Net 
60; Paper Check Net 
60

ACH 2%10 Net 30
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- 5

* What additional 
services, not 
outlined within 
this solicitation, 
can your company 
provide in 
delivering greater 
value to the 
University?

16.67% -

Concept Design Services:  Our professional design team can help you translate your vision for your campus into stunning 
floor designs. Whether you’re repurposing an old floor, exploring and combining our collections, or creating a complete 
flooring concept for new capital construction, our designers will help you meet your design challenge. They create 
visualizations in 2D and 3D, as well as provide design guides to make installation easy.  If successful in this RFP, we would 
invite the appropriate design influences at each individual campuses to our Base Camp in Atlanta for a working session 
to design and develop campus design standards.  It’s a free service we offer the University of California on renovations 
or new capital construction.

Interface also commits to providing Carbon Neutral Certificates and ReEntry Certificates (landfill diversion) to the 
University annually supporting their combined purchases and projects for the year.

- 6

* How can your 
organization 
support the 
educational, 
research, and 
career 
development 
initiatives of our 
campus 
communities?

16.67% -

Interface is on a mission to take our climate back.  It’s called “Climate Take Back.”   But how do we start to create a 
climate fit for life?

Interface believes we can create a climate fit for life with the right mindset, the right plan, and the right partners. One of 
the biggest barriers to driving change is our inability to imagine how we get there. We need new ideas and approaches. 
We need a plan. At Interface, we're optimistic, and we've started on a path toward change with the Climate Take Back 
plan. It includes our framework to create a climate fit for life, the four elements to address this in our business, and 
examples of innovative companies and technologies at the forefront of this movement.  View it, use it, share it, and help 
us create a climate fit for life together.  https://www.interface.com/US/en-US/campaign/climate-take-back/Climate-
Take-Back-Plan-en_US

Because you are a leader, we invite the University of California to be partners with us in this effort.  You’ve made a huge 
start inside this RFP with your mandate for “turnkey” services” and “no carpet to the landfill.”  
As we move forward, together, we would be interested in discussing 

 1)How to make embodied carbon more relevant in purchasing supply chain decisions (many experts agree that 
“embodied carbon” may soon be a much larger challenge inside the built environment than “operational carbon”),

 2)The possibility of publishing a case study on the UC System about responsible ownership of the largest plas c flooring 
footprint in your system, and watch you become the example to the other 4,500 colleges and universities across the 
country who have exactly the same problem, 

 3)The possibility of a University of California internship inside our company.


